STEVE SNYDER -   RESUME
510.599.4700 • SSnyder200@Gmail.com
http://www.linkedin.com/in/StephenRichardSnyder


 SALES MANAGER      BUSINESS DEVELOPMENT

Successful sales and business leader who has maximized sales results through promotional advertising event calendars...Opened in excess of 500 new accounts for firms... Created and executed retail sales programs that increased sales and maximized market share, while maintaining profit margins for all positions.  Effective  turn-around specialist for both individual territories as well as company sales resulting in market domination.  Activated new markets in online eTail flash sale event marketing  propelling sales.  Developed national sales force strategies to intensify customer service at street level making relationships the “key” to success.  Hired, trained  and managed national field sales force.  Trained in excess of 2,000 retail sales associates both in theatre audience and in small group seminar settings.


SALES MANAGEMENT • CREATIVE SALES SOLUTIONS • BUSINESS CONSULTING • ONLINE EVENT MARKETING AND SALES • SALES ANALYSIS  • BUSINESS DEVELOPMENT • STRATEGIC MARKET PLANNING • PRESENTATION SKILLS • SALES TRAINING • BRAND MARKETING DEVELOPMENT • FIELD SALES FORCE MANAGEMENT • HIGHLY MOTIVATIONAL SPEAKER

PROFESSIONAL EXPERIENCE

Alicia Klein® - Lafayette, California  			    January 2011 – September 2011	
Leather goods accessories for men and woman

Sales Director and Business Development					     
Administered  National MAP policy for national and regional accounts.  Wrote sales policy to transition business origination from trade shows and office outbound marketing as an only avenue for development to include a national field sales force.  Developed long-term marketing and sales strategy to turn sales around.  Strategically redirected current product assortment to new flash online event marketing emerging retailers.  Analyzing current trends discovering opportunities for a sales turn around in 24 months. Wrote the plan for sales turn around in 24 months.

· Hired and managed national field sales force 
· Opened  60 new accounts in 5 months
· Increasing  sales base volume by 23% 
· Created even playing field retail pricing for online e-tailers 
· Opened and established several national online e-Tailer accounts in 5 months: eBags, CSN Stores, Amazon FBA Store, Fab.com,  Shoebuy.com, Luggage.com  

Mortgage Advisor    CMG  Mortgage  -  RPM Mortgage         June 2005  –  December 2010 Recruited  by John Hollinger to join RPM Mortgage in December of 200
Steve Snyder & Associates - Lafayette, California              January 1987 –  June 2007
Manufacturers’ Representative for Major Luggage and  Travelware wholesale vendors   

Launched Travelpro brand of luggage to national retail sales market for Macy*s West and Delta Airlines as initial national market launching retail platforms.  Created and implemented Travlepro store servicing and sales associate training standards for the national sales force.  Created Rep Councils for three manufacturers providing non-biased field information working in collaboration with management.  Highly driven and self-motivated sales representative representing several principals simultaneously for twenty years with record of accomplishment sales history increasing both sales and market share for all companies represented.  Implemented Yamani USA private label leather good programs for Sharper Image and Macy*s.  

· Propelled wholesale sales volume from  $0 - $3.5 million in 4 years for Travelpro 
· Launched Travelpro brand retail sales from $0 -- $6 million in 4 years at Macy*s West 
· Developed  wholesale volume from $0 -- $1.2 million in 3 years for Yamani USA
· Increased from $600 Thousand - $2.6 million wholesale in 4 years for DVF by  Verdi
· Maximized territory sales from  $54 thousand - $900 thousand in 5 years for Eastpak
· Opened over 500 new retail accounts for companies represented
· Trained in excess of 1,000 retail sales associates how to sell the retail consumer
· Troubleshot  turned around sales trends of multiple companies and sales territories

SOFTWARE / SYSTEM SKILLS
                                                      Microsoft Office Suite 2007
                                                      Salesforce
                                                      ACT
                                                      GoToMeeting

AFFILIATIONS 
                      Travel Goods Association -- Awards Committee member  2004
                        Lafayette Chamber of Commerce -- Board Director
                        Lafayette Chamber of Commerce -- City Ambassador
                        Lafayette Rotary -- Sergeant at Arms
                        United States Air Force -- Staff Sergeant -- Honorable Discharge
                        Lafayette Studio Big  Band  -  Director

AWARDS
                   Eastpak - Salesman of The Year  1990,  91, 92,  93,  94
                   Timberland Packs & Travel Gear - Salesman of The Year - 1997 and 1998
                   Salesman of The Year Maximized Sales - Market Share  Travelpro - 1995
                   President’s Award for Excellence in Marketing and Sales  Travelpro - 1997
                   Salesperson of the Year Percentage over Quota  Travelpro - 1998
                   Inc 500 #7 Fastest Growing Co. in Sales - Team Leader AwardTravelpro – 1994

EDUCATION
Bachelor of Arts in Geography
CSUN   Northridge, CA

Associate of Arts in Business Management
Pierce College   Woodland Hills, CA
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